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AHHOTAIUSA

AKTyalbHOCTh TIPEACTABICHHOIO HCCIECNOBAaHUS OIpPENEIsIeTCs TeM, YTO II0 Mepe pocTa
HACBILIEHHOCTU pPBIHKA B YCIOBHUSX NOCTUHAYCTPUAIBHOM 3MOXM M YXKECTOYEHMsI PHIHOYHOU
KOHKYPEHIIMHU [TPH peain3alui OU3HEC-MPOLIECCOB BO3pACcTaeT 3HAUEHUE IPUHATHS YIIPABICHUECKUX
pelIeHHii Ha OCHOBE yueTa MHOKeCTBa (hakTopoB. Llenbio mpecTaBIeHHOT0 UCCIIeI0OBaHUS SIBIISCTCS
(bopMHpOBaHHE  KOJUYECTBEHHOTO  KpUTEpUS  OLEHKH, HCIOJb3YyEMOrOo IpU  IPUHATHU
YIPaBICHYECKUX PELICHUI Ha OCHOBE ()aKTOPOB, YUUTHIBAEMBIX B MOJIEIISIX ceMeiicTBa MapKeTHHT
Muxkc B uHTepecax 3((peKTUBHOro pa3BuThs Om3Hec-mpoueccoB. HayuHas HOBH3HA MOJIyYEHHBIX
pe3yabTaTOB 3aKIO4aeTcss B (OPMHUPOBAHMU KOJIMYECTBEHHOTO KPHUTEPHUsS OICHKH KauecTBa
MIPUHUMAEMOT'0 YIIPABJICHUYECKOTO PEIICHUs C HWCIOIb30BaHHEM JI0OO0H M3 MOJENed ceMeicTBa
MapkeTuHT-MHKC, 0a3UpyIONIHMiiCcS Ha CPEeJHEB3BEIICHHON aJIMTUBHON OIIEHKE M BKJIIOYAIOIIETO:
OTHOCUTEJIbHYIO OILIEHKY (hakTopa Mcrosb3yeMoil Moaenu MapKeTHHI-MHKC B paccMaTpUBacMOM
CIICHapUM pa3BUTHUS OM3HEC-TPOLIECCOB OpPraHU3AINH, SBISIOUIYIOCS (DYHKIMEH HOPMHUPOBAHHOTO
3HA4eHUs KaXOoro (akropa HCHOIb3YeMOW Mopaenu MapKeTHHI-MHUKC; BECOMOCTb 3HAa4YE€HHUs
¢dakTopa wucnoiab3yeMoil Monenun MapKeTHHI-MHKC, OIpENeIsieMyl0 SKCIEPTHBIM IyTeM, U
YAOBIETBOPSIOIIYIO YCJIOBHAM HOpMUpOBaHUA. [IpakTmyeckas 3HAYMMOCTh IPEMJIOKEHHOTO
KpUTEPUsI 3aKJIIOYAETCS B BO3MOXKHOCTM €r0 HCIOJB30BaHUS JJI HAXOXKIACHWS HaWIydllIero
BapUaHTa pa3BUTHs OM3HEC-IPOLIECCOB YNPABIIEMOM COLMATbHO-DKOHOMUYECKOM CHUCTEMBI JUIs
m000# U3 Mozienel cemelicTBa MapKeTHHT-MUKC.



KiroueBbie ci10Ba: MCIONB30BaHUE, MOJEIb, MapkeTHHr MUKC, NPHUHATHE YIPABICHYECKUX
peLIcHu.

Abstract

The relevance of the presented study is determined by the fact that as market saturation increases
in the post-industrial era and market competition intensifies in the implementation of business
processes, the importance of making management decisions based on taking into account many
factors increases. The purpose of the presented study is to develop a quantitative evaluation criterion
used in making management decisions based on factors taken into account in the Marketing Mix
family of models in the interests of effective development of business processes. The scientific
novelty of the obtained results lies in the development of a quantitative criterion for assessing
the quality of management decisions made using any of the Marketing Mix models. This criterion
is based on a weighted average additive assessment and includes: a relative assessment of the
Marketing Mix model factor in the considered business process development scenario, which
is a function of the standardized value of each Marketing Mix model factor; and the weight of the
Marketing Mix model factor value, determined expertly and satisfying the standardization conditions.
The practical significance of the proposed criterion lies in the possibility of its use to find the best
option for the development of business processes of a controlled socio-economic system for any
of the models of the Marketing Mix family.

Keywords: usage, model, Marketing Mix, management decision-making.

BBeaenue
I[lo mMepe pocTa HACBHIINIEHHOCTH pPBIHKA B YCIOBHUSX IOCTUHIYCTPUAJIbHOW JMOXU U
yKE€CTOUCHHUS PHIHOYHON KOHKYPEHIIMH MPU pean3alii OM3HEC-TIPOIIECCOB BO3PACTACT 3HAYCHHE
MPUHATHAE YOPABJICHUECKUX PEIICHMH Ha OCHOBE YyueTa MHOXKeCTBa (HaKTOpOB, UYTO |
MIPEOIPEAECIINIO0 BBIOOP TEMBbI UCCIIEIOBAHMUS.

Mean uccaenoBanus
Llenpl0 TpPEACTABICHHOTO WCCICIOBAHUS SIBISIETCS  (OPMHUPOBAHHE KOJHMYECTBEHHOTO
KPUTEPHSI OLICHKH, UCTIOIb3YEMOT0 IPU NPUHATHH YIPABICHYECKUX PEIIEHUI Ha OCHOBE (DaKTOPOB,
YVYUTBIBAEMBIX B MOJEISAX ceMeiictBa MapkeTnHr Mukc B mHTepecax 3(QQEeKTHBHOTO Pa3BUTHS
OM3HEC-TIPOIIECCOB.

Metoanueckas 6a3a ucciaex0BaHUI
MeTtoauueckyro 6a3y MCCIeOBaHUI COCTaBUIIM M3BECTHbIC HAYYHbIE PAOOTHI, MOCBAILICHHBIE
paccMoTpeHHo Mozeneit Mapketunr Mukce Takux aBTopos, kak Kopens B.A., Cumonosa B.C. [6],
brikanosa H.U. [4], Haymos M.IO. [8], IToropensiit M.IO. [10], Kapuara E.C. [5], MuxaneHok A.A.
[7], Mantenee J[.H. [9], Tonybkosa T., Pamomopr M. [2], L[3sa Yao, Kmers E.b. [26],
Azapenko J[.A. [3] u ap., a Takke aBTOPCKHE paOOThI, TOCBSIICHHBIC U3YUEHUIO MOeIn MapKeTUHT
Mukc [20,22,25].

OcHOBHBIE pe3yJabTaThl HCCJIeI0BAHUM
Crnenyer OTMETHTh, YTO MOjAEIb MapkeTuHr MuKC BXOAUT B YHCIO Hambojee
pacIpoOCTpaHEHHBIX MOJEIEH, HUCIONB3YEMBIX [UIS aHajlu3a I[pPHU I[PUHATHM YIPABICHYECKHUX
pemenuit (puc. 1).
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Puc. 1. CocraB HanboJsiee pacpoCTpaHEHHBIX MOJCIICH CTPATErMUECKOT0 aHAIN3a, UCTIOJIb3YEeMbIX
IIPYU IPUHATHH YIIPABIEHYECKUX PELLIEHUI B COLUAIBHO-DKOHOMUYECKUX cUcTEMax [22]



I[Ipy 5>TOM  mpencTaBICHHOE  UCCIEOBaHHME, HaIMpaBlIeHHOE Ha  (GOpPMUPOBAHUE
KOJIMYECTBEHHOTO KPHUTEPHS OIICHKH, HCIIOJIB3YeMOTO NpPU MPUHATHH YIIPABICHYECKUX PEIICHHMA
Ha OCHOBE (aKTOpOB, YUUTHIBAEMBIX B MOJENAX ceMelicTBa MapketuHr Mukc B HHTepecax
3¢ (HEeKTHBHOTO pa3BUTUS OU3HEC-TIPOIECCOB, SBIISCTCS JOTMYECKUM MPOIOKEHUEM UCCIICOBAHUIA
aBTOpa, HANpPABIEHHBIX HAa Pa3BUTHE IMOAXOJIOB K HCIOJB30BAHUIO MOJIENEH CTpaTernyecKoro
aHallM3a, MPEACTABIEHHBIX HA PHUC. |, MPH NPUHATHU YIPABICHYECKUX PEIICHUN B COLHUAIBHO-
SKOHOMHMYECKHUX CUCTEMaxX B COBPEMEHHBIX YCIOBHUSX.

Psan stux uccrnenoBanmii mpenctaBieH B paborax [11-25] u mp. Ilpu 3TOM BO MHOTHX
U3 TIEPEUMCICHHBIX aBTOPCKUX HCCIEIOBAaHUI OCYIIECTBIEH IMEpPeXoJ OT KJIacCHYEeCKOM
KaueCTBEHHOM OLIEHKH pe3yJIbTaTOB CTPATETMUECKOr0 aHalIn3a K KOJIUYECTBEHHOM.

Crnenyer OTMETHTh, YTO UCXOHASI MOJIeIh MapKeTHHT-MHUKC [17], paspaboTanHas DAMYHIOM
Hxepomom Makkaptu B 1960 r., paccmarpruBaemasi Kak KjacCUUeCcKas MapKETUHIOBasi MOJEIb U
MPEACTABIISIBINAS COOOM YETHIPEXTIONOCHUK (MOIenb 4P), mpencTaBiaeHHBIN Ha pUC. 2, TPATUIIIOHHO
WCIOJIb3YETCS TSl KAYECTBEHHOTO aHAJIM3a NP MPUHSATUU YIIPABICHYECKUX PEIICHUN.

Puc. 2. Ucxonnas monens Mapketunr-mukc 2.J>k. MakkapTu, U3BeCTHas Kak Kiaccuueckas
MapketuHroBas mozenb 4P (Product, Price, Place, Promotion)

N3BecTHO, 4TO B CBOEM Pa3BUTUU UCXOHAA MOJIeTb MapkeTuHr-MuKc 4P nporniia MHOKECTBO
JTamOB Pa3BUTHS, MHOTHE W3 KOTOPHIX ObumM omucaHbl B paborte [20]. JuHamuKa pa3BUTHS
MAapKETUHIOBBIX MOJIeNIel ceMeiicTBa MapKeTUHI-MUKC MPEICTaBIeHa Ha puc. 3.
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Risk)
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Packaging + Positioning
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Puc. 3. /[unamuka pa3zBUTHsI MApPKETUHTOBBIX MOJENEH ceMeiicTBa MapKETUHI-MHUKC
Hcmounux: cocmasnen agmopom

[Tpu 3ToM BapuanT Mozenu Mapketunr-mukc 13P (puc. 3), B koTopoit mozaens 12P nononnena
0JIOKOM JoKazarenbcTBa (IpoBepku) ocymectBumMoctr koHmeniuu (Proof of Concept), siBnsercs
aBTOPCKOH pa3zpabotkoii [20].

IIpencraBnsiercd, dYro Ui  KOJIMYECTBEHHOW  OLIEHKM  KayecTBa  MPUHUMAEMOIO
YIPABJICHYECKOTO PEIICHHs C MCIOJIb30BaHUEM JII000HM M3 Mojenel cemeiicTBa MapKeTHHI-MUKC
MOJKET OBITh MCII0JIb30BaHA MOJIENb CPEJHEB3BEIIEHHON a1IUTUBHON OLICHKH BHJIA!



F=Z}Q(B)Dwi, (1)

rae Q(Pi) — oTrHocuTenpHas oneHka ¢akrtopa Pi mcmonmb3yemoit monmenu MapKeTHHT-MHUKC
B paccMaTpMBaeMOM CIICHAPUU Pa3BUTHS OWU3HEC-TIPOLIECCOB OpTaHU3AIMH, OMpesesseMast
U3 COOTHOIICHUS:

OFP)=f(F: P, (2)

P; — Texymiee 3HaueHue i -ro pakTopa UCHOIB3yeMOM Moien MapKeTHHI-MHKC;
Pimax — MakcuManbpbHOE 3Ha4YCHHE 1 -TO (PaKTOpa UCIOIB3YyeMON Moies i MapKeTUHT-MUKC;

S(P:P,..) - byHKIHS HOPMHPOBAHHOTO 3HAUEHHE i -r0 (hAKTOPA HCIIOTB3YeMOil MOJIEIH

MapkeTHHI-MUKC;
Wi — BECOMOCTb 3Hau€HMs 1 -ro (QaxkTopa HCIOJIb3yeMOH Mojenu MapKeTuHI-MHKC,
onpenensieMasl SKCIIEPTHBIM IIyTEM, U YAOBJIETBOPSIOLIAsl YCIOBUAM HOPMUPOBAHHUS:

;Wiﬂ. (3)

YuuTeiBas, UYTO TMpPU PA3BUTHH OWU3ZHEC-TIPOIECCOB OpraHu3anuu (MPEANpUsITHSI) Kak
COLMAIbHO-9)KOHOMHUYECKOW CHUCTEMBbI TPAJAMLIMOHHO PAaCCMATPUBAETCS HECKOJIBKO BEPOSITHBIX
cTparerud j=l,...,m, 3Ha4YeHUsS (PAKTOPOB HMCIOIB3YyeMOW MOJEIH MapKEeTHHT-MHKC MOTYT OBIThH
IpeJCTaBIeHbI B (popMe MaTpHIlbl 3HaueHui (Tadm. 1).

Tabnuya 1
Martpuna 3HaueHuil (paKTOPOB HUCNOJIbL3yeMOil Moeid MapKeTHHI-MHKC

HA MHO’KeCTBe 3HA4YeHHU i BePOSITHBIX CTPaTeruii pa3BuTHs OU3HEC-MPOLECCOB
YIPaBJIAeMOil CONUATbHO-IKOHOMUYECKON CHCTEMbI

PaccmaTpuBaemble ciieHapuu pa3BUTHS OU3HEC-TIPOIIECCOB
YIPaBISIEMON COIMATBHO-3KOHOMUYECKON CUCTEMBI
S1 S2 Si Sm
Py P11 P> Py; Pim
P2 Py P s Py s Pom
DaKkTOpbI UCMOJIB3yEMON o
MoJenu MapKeTUHT-MUKC P; Piy Pi Py Pim
Pn Pnl Pn2 oo Pnj . an

Torna HanydIuii BApUaHT PEIICHUS Pa3BUTHSI OM3HEC-TIPOIIECCOB YITPABIsSEMOM COIMAIBHO-
HSKOHOMHYECKOM CHCTEMBI C YUeTOM 3HAUeHUI (PaKTOPOB UCIOIb3yeMON MoeI MapKeTHHI-MHKC
(Pij) Ha MHOXeCTBe 3Hau€HHWI pacCMAaTPUBAEMBIX CTpaTeruil OyJeT ONpEeAeNsATbCS MAKCUMYyMOM
3Ha4YeHUsl QYHKIUU:

F' = max D O(B)w, . (4)
i=1

To ecTh nmpu NMpUMEHEHHUH JIFOOOTO BapuaHTa MOJACIU ceMmeiicTBa MapkeTuHT-MUKC (puc. 3)
OyzeT BbIOpaHa CTpaTerusi pa3BUTHSI OM3HEC-TIPOIIECCOB YIIPABIIEMON COIUATBHO-DKOHOMUYECKON
CHUCTEMBI, YIOBJICTBOPSIOINIAsI MAKCUMYMY IIeJIeBON QyHKIINH (4).

VYuuTeiBass MHOrooOpa3ue BapuMaHTOB MOJENU cemelicTBa MapkeTHHr-mukc (puc. 3) s
HaXOXJICHHUS HaWJydlled cTpaTeruu pa3BUTHUS OW3HEC-NIPOLIECCOB YIPaBIsIEeMON COIMAIbHO-
SKOHOMHYECKON cHCTEeMBI IieneBas GyHKIUsS (4) IS YIPOUICHUS PEIICHUS 3a1adll MOXKET OBbITh



cBeleHa K Kkpurtepuro Jlammaca [22], mpeamosararomiero paBHO3HAYHOCTh BCEX BECOBBIX
KO3 PHUIHUEHTOB Wi YUUTHIBAEMBIX (akTopoB Pi:

sk 1 <
F" = m?X{;DZ O(F)} . (5)
i=1

rae F** - Mmakcumym nenesoii pyrkmum o kpurtepuio I1.C. Jlamnaca.

C TOYKHN 3p€HI/I5I HpaKTI/I‘IGCKOFO HUCIIOJIB30BAHUS HpGI[JIO)KeHHOI‘O KOJIMYECCTBCHHOI'O KpI/ITepI/IH
OIICHKH Ka4eCTBA MPUHUMAEMOT'0 YIIPABIEHYECKOTO PEIIEHUS CIIETyET OTMETHUTh BO3MOXKHOCTD €T0
MCTIOJIb30BAHUS JUI HAXOXKJICHHS HAMITYYIIIero BapuaHTa Pa3BUTHsI OM3HEC-TIPOIIECCOB YIPaBIIIeMON
COIMATPHO-IKOHOMHUYECKON CUCTEMBI JIJIs JTFOOOM U3 Mojieriel cemeiicTBa MapKeTHHT-MHUKC.

O0cy:xneHune pe3yJibTaTOB U BHIBO/bI

Takum 0o0Opa3oM, B pe3ylbTaTe MPOBEACHHBIX HMCCIECIOBAHUN MPEATIONKEH KOIMYECTBEHHBIN
KpUTEpU OLIEHKU KauecTBa MPUHUMAEMOT0 yIPaBICHUYECKOTO PEIICHUS C UCIIOIb30BAaHUEM JIF000M
u3 Mojeneit cemeiictBa MapKeTHHT-MHKC, Oa3sUpYIOIIMICS Ha CpPEJIHEB3BEIICHHON aJAMTHUBHOU
OIICHKE U BKJIIOYAIONIUHN:

— OTHOCUTENBHYIO OIICHKY (akTtopa P; wucnonsdyemoit wmomenn MapKEeTHHT-MHKC

B pacCMaTPHUBAEMOM CILIEHAPUU Pa3BUTHs OM3HEC-TPOIIECCOB OPraHU3AINH, SBIISIOLIYIOCS
(GyHKIMEH HOPMHPOBAHHOTO 3HAaueHHWE 1 -ro (¢akTopa HCIOIB3YEMON MOJEIH
MapkeTuHr-MuKc.

— Becomocth 3HaueHuss 1 -ro (akTropa HCIONB3yeMOH Mojenu MapKeTHHT-MHKC,

OIIPEAEIIAEMYIO KCIIEPTHBIM ITyTEM, U yIOBJIETBOPSIOLIYIO YCIOBUSM HOPMUPOBAHUS.

[TokazaHo, 4YTO MOCKOIBbKY MIPH Pa3BUTUU OM3HEC-TIPOLIECCOB OPraHU3aINK (IPEIIPUSITHS) KaK
COLIMAJIbHO-9)KOHOMHUYECKOM CHCTEMBI TpPAJULUOHHO pPAacCMATPUBAETCS HECKOJIBKO BEPOSTHBIX
cTpareruid j=l,...,m, 3Ha4YeHUs (PAKTOPOB HCIOIB3YyeMOW MOJEIH MapKEeTHHT-MHKC MOTYT OBIThH
npeacTaBieHbl B ¢popMme Marpullbl 3HaueHui (Pjj), moka3aHo, YTO HawIydIIMi BapuaHT PELICHUs
pa3BUTHg OW3HEC-TIPOLECCOB YIPABISAEMON COLMAIBHO-’)KOHOMHUYECKON CHCTEMBI C Y4YeTOM
3Ha4eHUH (AKTOPOB HCIONIB3yeMON Mojend MapKeTUHI-MUKC Ha MHOXECTBE 3HAYCHHUU
paccMaTpuBaeMBbIX CTpaTeruil OyeT onpenesiThes MAaKCUMyMOM 3HauYeHUs! 0003HAUYE€HHOI 11eJIeBOi
byHKIMH.

[IpogeMOHCTPUPOBAHO, YTO, YYHUTHIBasE MHOrooOpa3ue BapHAaHTOB MOJEIH CceMeicTBa
MapkeTHHT-MUKC JUI  HAXOXJACHHUS HaWIydlled CcTpaTeruu pa3BUTHS OH3HEC-IPOIECCOB
YOPaBISIEMOM  COIMAIbHO-3KOHOMUYECKOM  CHCTEMBI, MpEAJIOKEHHas  IeneBas  (QyHKIHS
3¢ (HeKTUBHOCTH [T YIPOILEHUS PEeLISHHS 3a/1a4l MOXKeT ObITh cBefieHa K kputepuro [1.C. Jlamnaca,
MPEIOIaraoero paBHO3HAYHOCTh BCEX BECOBBIX KOA(D(PHUIMEHTOB YYHUTHIBAEMBIX (HaKTOPOB
MoJieu MapKeTHHT-MHUKC.
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